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MAPKETUHIOBAS CTPATETVA CITOPTUBHON
OPT'AHM3ALIMN — BO3SMOZKHOCTD ITOBBILITEHMA
AOXOAOB 1 IMTOMCK HOBBIX NCTOYHMKOB
OMHAHCHPOBAHIA
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AHHOTAIMA

[Tenb McceoBaHms — ONPENEIUTh BO3MOYKHOCTY CIIOPTUBHBIX OPTaHM3ALMI IO TIOBBIIIEHNIO CBOJX JJOXOJIOB de-
Ppe3 BeICTparBaHue MApKeTVHIOBON CTPAaTeTNIL.

Mertopp! u opranusanus uccienoBanys. OCHOBHBIMM METOJAMM, VICIIO/Ib30BAHHBIMY TPV IPOBEEHNN JAHHO-
IO MCCINOBAHMA, ABIAIOTCA M3Y4YeHVe TeOPEeTMYeCKUX MCCIENOBaHNII B 00/1aCTY MapKETUHTOBBIX CTPATETMI,
KOHTEHT-aHa/IN3 1 aHa/IN3 IIPAKTUYeCKMX KeVICOB Pas/MYHbIX CIOPTMBHBIX OpraHm3anuil. VICTOYHMKaMy MH-
bopManym cTam OTYETHbIE ¥ aHA/IMTUYECKIIe MaTepUaIbl, THTEPBDIO CHIEINAIICTOB 11 MAPKETOIOTOB B 00/IaCT
MapKeTIHTOBOTIO [VIAHIPOBAHILSL, INTEPATyPHBIE VICTOYHNUKIL, CTATBI IO PaboTe ¢ MAPKETHHIOBBIMI IIPOLYKTAMIL
CIIOPTYBHBIX (eflepaliyii, TUT U KTyOOB, CailThbl JAHHBIX CTPYKTYP.

Pesynbrarel uccnenosanus. I1o utoraM aHami3a IMTEPaTypHbBIX MCTOYHNIKOB, VICCTIEIOBAHNA MEX/YHAPOHOTO 1
POCCHIICKOTO PhIHKA CIIOPTMBHBIX COOBITHIT ¥ OPraHM3aLuil ObUIN OIpe/ie/ieHbl OCHOBHBIE MAPKETUHIOBBIE TIPO-
IYKTBI M BOSMO>KHOCTH CIIOPTUBHBIX OPTaHM3a1MI1 110 HOBBILIEHNIO JOXOIO0B Yepe3 BLICTpanBaHIe CBOMX MapKe-
TUHIOBBIX CTPATETVIA.

3axmodeHre. MapKeTHHIOBas CTpaTerus COPTUBHOI OPraHM3aluy — PhIHOYHAA HEOOXOIMMOCTD I COXpaHe-
HJA CBOVIX TTO3VLIVIL U BO3MOKHOCTH JISl YCTOIYMBOTO Pa3BUTIA B MHIYCTpuy criopra. IloHnMMaHme 3THX Heo6-
XOZIMMOCTEI ¥ BO3MOXKHOCTEN IOMO>KET POCCUIICKMM CIIOPTMBHBIM OPTaHMU3AIMsAM CO3/IaTh HOBBIE MCTOYHMKY
¢unancupoBaHus 1 6071ee 9 PEKTUBHO pea30BbIBATh IOTEHIINA NMEIOIINXCSI BO3SMOYKHOCTEIL.

KimroueBbie c10Ba: CIIOPTVBHBI MapKETVHT, MAPKETUHIOBas CTPATErysA, MapKEeTUHIOBbIe IIPOLYKTbI, CIIOP-
TUBHAas1 OPraHM3aI[V.
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Abstract

Purpose of research is to identify opportunities for sports organizations to increase their revenues by developing a market-
ing strategy.

Methods and organization of the research. The main methods used in this research are the study of theoretical research in
the field of marketing strategies, content analysis and analysis of practical cases of various sports organizations. The sources
of information were reporting and analytical materials, interviews of specialists and marketers in the field of marketing
planning, literary sources, articles on work with marketing products of sports federations, leagues and clubs, websites of
these organizations.

Research results. As a result of the analysis of literary sources, research of international and Russian market of sports events
and organizations, the main marketing products and opportunities for sports organizations to increase revenues by devel-
oping their marketing strategies were identified.

Conclusion. The marketing strategy of a sports organization is a market necessity to maintain its position and an oppor-
tunity for sustainable development in the sports industry. Understanding these needs and opportunities will help Russian
sports organizations create new sources of funding and more effectively realize the potential of existing opportunities.
Keywords: sports marketing, marketing strategy, marketing products, sports organization.

BBEAEHUE CTPATETHH CIIOPTUBHBEIX OPraHH3AIIMH H BEIAC-
OcHOBaHHEM AAA BBIDOPA TEMBI HCCACAOBAHHA  AHTH B HHX BO3MOKHOCTH AAfl TIOBBIIIICHHUA WX

ObIA2 I'IOTp€6HOCTb HU3y9UTb MApPKCTHHIOBBIC AOXOAOB. B AAQHHOM HMCCAECAOBAHUHN ObIAT poa-
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CMOPTUBHbIN MEHEOXMEHT

HAAH3HPOBAHBI HCTOYHUKH C MEKAYHAPOAHBIX 11
POCCHIICKOTO CITOPTUBHEIX PHIHKOB.

Vsy4eHnIO MAPKETHHIOBBIX CTPATCIHI Pa3ANd-
HBIX OPraHHU3AININ, B TOM YHUCAC U CIIOPTUBHELX,
ITOCBAIICHBI MHOIUE KHUTH U HAYIHBIC HCCACAO-
sannd. Ho sra madpopmarius 6oAee KadecTBEHHO
M3yYeHA CICIMAANCTAMHE U3 PasBUTBIX PHIHKOB
criopruBHOro Mapkerunra — CeepHoit AMepn-
ki 1 3arrapAHONH EBporibr.

OCHOBBI KAACCHYIECKOTO MAPKETHHIA, H3YICHIIE
KOHKYPEHTHBIX CTPATCINH U METOAUKI aHAAW32A
MAPKECTHHIOBBIX PBIHKOB AAIOT KAACCHKH AAH-
woro HanpasAaerud O. Koraep [7] n M. ITTop-
tep [10]. Boaee moapoOHyO mHGOPMAIIIO
O MapKETHHIOBBIX CTPATEIMAX OPraHU3AIlHH,
KOHKYPEHTHOM IIO3UIINOHUPOBAHUU U BBICTPA-
HMBAHNUU PA3AUYHBIX CTPATETHI AAIOT B CBOHX
yaeonnkax O. Yoakep [12] u I'. Xyaeeir [5].
Bce o1in ncTOUHEKH ABAAIOTCA OA30BBIMI U AAA
CHOPTUBHBIX OpraHusanuii. boaee moapobro
00 aHaAM3E CIIOPTUBHOIO PBIHKA, Pa3paboT-
K€ 1 IPUMEHEHHN MAPKETHHIOBBIX CTPATEIMid
PACCKA3BIBAIOT B CBOMX KHHUIAX 3aITAAHBIC CITC-
nuaauctsl. Tak, A. bua u C. Yeasux [1] pac-
KPBIBAIOT IIPUPOAY MAPKETUHIA B CIIOPTE U Pa3-
AMYHBIE TTOAXOABI K HeMy. OTIBIT BEICTPAHBAHIA
MAPKETHHIOBBIX ~ CTPATEIMH  HMHOCTPAHHBIMI
CHOPTUBHBIME OPraHH3ALMAME, METOAHKHA U
IIPHMEPHI PEAAU3OBAHHBIX IIPOCKTOB ITOKA3AHBI
B KHHTax Takumx aBTopoB, kak A. Aesmc [6] D.
Shilbury [22], M. Shank u M. Lyberger [21], S.
Chadwick [14].

MccaeaoBaHUs 1 aHAAU3 IIOAXOAOB B PCAAH-
3AI[MM MAPKETHHIOBBIX ITPOAYKTOB HHOCTPAH-
HBIMH CITOPTUBHBIMH OPTaHHUSAINAME TaKIKE
IIPEACTaBACHBI B Hay4IHBIX crarhax. N. Seric u
J. Ljubica [20] usy4aror mpoAaKH B HHAYCTpHN
cropra. B crareax Pierce D. [19] u Giroux M.
[16] mccaeayroTea ocHOBHBIE TpeboBaHMsA K 5-
dexTHBHBEIM MTpoAazkam B criopre. Mingxia W,
[18] amasmsupyer BHICTpAMBAHIE MapPKETHHIO-
BOHM CTPATEIHH AAA ITPOABHKECHHSA MHPOBOTO
OpeHAa Yepes CIIOPTUBHbBIC COOBITHA.
OCHOBHBIC ITOAXOABI K CO3AAHHIO MAPKETHHIO-
BBIX CTPATEINil CIIOPTHBHBIMU OPIraHU3AIHAMU
33 pyOEKOM PACKPBIBAIOT B CBONUX CTATBAX 3a-
pybexusie yuensie. M. Kosik [17] B cBoeii cra-
ThC ITOKA3BIBACT IPAMYIO CBA3H MAPKCTHHIOBOM
crpareruu co crioptomM, V. Baena [13] packpoiBa-

€T OCHOBHBIC HAIIPABACHHUSA CTPATETHH TAODAAD-
HOTO IPOABIKEHHA depes crropt. B crareax C.
Hdson, A. Casas [15] n A. Szymoszowskyj [23]
ITOKA3aHBI MAPKETHHIOBBIC CTPATETHH CIIOPTUB-
HBIX KAYOOB.

AwnreparypHble ¥ HayIHBIC HCTOYHHUKH, ITOCBA-
IIIEHHBIC N3YYCHUIO MAPKETHHIOBBIX CTPATCINI
POCCHIICKUX CIOPTHUBHBIX OPTAHMU3AIUI, ITOKA
HEAOCTATOYHO TI'AYOOKO PACKPBIBAIOT YPOBEHD
1 BO3MOMKHOCTH OTEYECTBCHHON HHAYCTPUN
cropra. MIHTEepecHbIe ITOAXOABI K AAHHOM TeMa-
THKE Y POCCUICKUX aBTOPOB, CPEAH HHX MOK-
no BoiacAuTs paborsr M. Coammesa [11], A.
Maarrruma [9] u B. 'opeankosa [3], B KOTOpBIX
ABTOPHI PACKPHIBAIOT IIOAXOABI B POCCHICKOM
dyrboae u Apyrux Buaax cropra. AeTaAbHBIN
AHAAWS3 10 MAPKETHHTOBBIM CTPATETHAM U IIPO-
AYKTaM B CIIOPTE ITOKa3aH B cTaThax M. Aeane-
Ba [8] u K. Bparkosa [2]. [IpoBeaeHHBIH aHaAmN3
AMTEPATYPHI IIOKA3bIBACT HEOOXOAUMOCTH AAS
CIIOPTHBHBIX OPraHU3AIHH OOAEE KAYECTBEH-
HOTO M3yYCHHA BOIPOCOB CO3AAHHA U PEAAN3a-

UK CBOUX MAaPKETHUHI'OBBIX chaTerHﬁ.

METOABI

1 OPTAHUM3AILINA NCCAEAOBAHUA
AKTyaABHOCTD AAHHOTO aHAAN3A 3aKAFOYACTCA
B IIOMCKE HOBBIX BO3MOMKHOCTEH AAfl ITOBBIIIIE-
HIA AOXOAOB CHOPTHBHON OPraHH3aIlnH Yepe3
BeICTpauBaHHe 9(PPEKTUBHON MapPKETHHTOBON
CTpATEerHH.

[leAb mccAGAOBAHMA — HOAYINTH HH(POPMAIIIO
AA TTOCTpOeHNA 3(P(PEKTHBHON MAPKETHHIOBOM
CTPATETHH CHOPTHBHOM OPraHM3aINN, KOTOPAs
ITOMOZKET B ITOMCKE HOBBIX HCTOYHHUKOB (DHHAH-
CHPOBAHHA U YBEAYEHNN AOXOAOB.

3aA29M UCCACAOBAHUIS:

1. ITpoamaAmsupoBaTh BUABI M YPOBHH CTpAaTe-
IUi B OPraHU3aIMAX, KOTOPBIE BAUAIOT Ha Map-
KETHHIOBYIO CTPATErNIO.

2. IlpoanaAm3npoBaTh MAPKETHHIOBEIE ITPOAYK-
TBI CITOPTHBHOM OpPraHM3AIIH.

3. BelAeAHTH TAQBHBIE TAITBI CO3AAHMA MapKe-
THHTOBOM CTPATErMM CHOPTHBHOM OpraHH3a-
AW,

OCHOBHBIMIT METOAAMH, UCITOAB30BAHHBIMI IIPH
IIPOBEACHUN AAHHOIO 9KCIIEPHMEHTA, ABASIOTCA
KOHTEHT-aHAAN3, TEOPETHIECKUE HCCACAOBAHUA

I I3y9ICHHNC HpaKTI/I"ICCKI/IX peH.ICHPIfI.
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PE3YABTATBI MCCAEAOBAHI S

N NX OBCYXXKAEHHME

Crparerun oprasusanuii

OCHOBHOH MAapKETHHIOBBIH HHIEPEC B CIIOPTE
— 3TO BO3MOKHOCTD B3aMMOAEHCTBHA C IIIHPO-
KHMI MACCAMH, KOTOPBIE COOMPAET COBPEMEH-
HBIM CIIOPT BOKPYI' CBOHX COOBITHIA. Mupossie
copeBHOBaHHA, Takue Kak OAMMIIHICKHE HUIPBI
(AeTHHE 1 3UMHIIE) U IEMITHOHATHI MEPA ITO (PyT-
GOAY, IPUBACKAFOT BHUMAHHCE MUAAHAPAHOM ay-
AUTOPHH K CBOHM TYPHHPAM. DTO OOACABIIIHKI
HA CAMUX CIIOPTHBHBIX OOBCKTAX, TEAC3PUTCAU
¥ MHTEHCHUBHO PACTYINAd ayAUTOPHA HHTEPHET-
rnpocrpancrsa. Co3AaHme CIIOPTHBHBEIMUA OpTa-
HU3AIUAMI CBOWX MAPKCTHHIOBBIX ITPOAYKTOB
AASl HA3BAHHBIX AYAUTOPUI — OAHA U3 3aAAY AAA
ITOBBIITIEHIA AOXOAOB 32 CYET 3TOTO HAIIpaBAE-
HHA CBOCH AEATEABHOCTH.

ITrammpoBanme CO3AAHUA  TAKUX ITPOAYKTOB,
IPUBACYECHIE H PACIPEACACHIIE PECYPCOB CIIOP-
THBHON OPraHM3AIHH, IIOMCK HOBBIX HCTOY-
HIKOB (DHHAHCHPOBAHMA CBOEH ACATEABHOCTH
TPEOYIOT IOCTAHOBKH TAKUX IICACH IIEPeA CIIOp-
TUBHOM OpraHH3aIlHell U yIBEPKACHUE CTpare-
Imif, KOTOPBIE OHA OYAET MCIIOAB3OBATH AAA AO-
CTILKEHUS STUX [EACI.

ITo ompeaeaennro, crparerns — 310 (DyHAAMECH-
TaABHAA MOACAB CYIIECTBYIOINUX M IIAAHHPYE-
MBIX 33A29, PACITPEACACHIA PECYPCOB U B3AIMOC-
BA3CH OPraHU3AIINN C PHIHKAMIE, KOHKYPEHTAMI
U APYTUMH q)aKTopaMH BHEITHEH cpeAsr [12].
Anst BBIpabOTKH Ga30BOM CTPATEIHH HEOOXOAU-
MO ITPOBECTH ITOAPOOHBIN AHAAM3 FMEFOITIHXCH
PECypcoB M pPBIHKA, Ha KOTOPOM CIIOPTHUBHAA
opraHusaruas OyAeT pabOTATh AAS AOCTHAKCHEHA
IAQBHOH IIEAH OPTAHH3AIINL.

ITocae TOro Kak KOMIIAHUA OIIPEACAHT CBOU
YMEHHA, PHIHOYHBIEC BO3MOMKHOCTH M YIPO3HI,

KAFOYEBbBIC (PZIKTOPI)I ycrexa B cBOCH OTpaC/\I/I

1 POAb KOHKPETHBIX ITPOAYKTOB HAH pabOT B
obreM moprdeAe OPraHU3aILHM, OHA YCTAHAB-
AMBAET CBOM MAPKETHHIOBBIE IIEAH. Y OpraHH-
3AITUH AOAKHBI OBITH KaK AOATOCPOYHBIE, TaK
1 KPATKOCPOYHBIE IEAH. AOATOCPOYHBIE IIEAN
VKA3BIBAIOT HA ITPEAHA3HAYEHNE KOMIIAHHUHU B
IIEAOM: K Y€MY OHA CTPEMHTCA B AOATOCPOUHOM
repcrexTuBe. OAHAKO AAf AOCTIDKEHHA ITHX
AOATOCPOYHBIX IICACH, KaK IIPABHAO, HEOOXO-
AHMO TpaHCcOPMUPOBATh UX B Doace OAM3KHe
LIEAH, KOTOPBIE, BMECTE B3ATHIC, OYAYT padoTaTh
Ha AOATOCPOYHBIE TIEAH [5].

Ha pucynke 1 mokasama mpumepHAs CTPYKTypa
cTparersii cropTuBHON opramsaruu. OAHON
13 TAABHBIX IIEAEH CIIOPTHBHOM OPraHM3aIlin
ABAACTCA CO3AAHHE YCAOBHH AAfl AOCTH/KEHISA
CIIOPTHUBHOTO PE3YABTATA, KOTOPBIA OIPEACA-
eTcA B KOPIOPATHBHOM CTPATEINH.

A\l peaAmsaIiy 5THX HeAeH HEOOXOAUMBI pe-
CYPCEI, KOTOpPBIE MOIYT OBITH CO3AAHBI Hepe3
OHM3HEC-CTPATErHH CIOPTUBHON OPraHM3aIlH.
Yrobbr AOOHTBCS yCIIeXa HA BEICOKOKOHKYPEHT-
HOM CETOAHAIITHEM PBIHKE, KOMITAHHH AOAKHDI
OPMEHTHPOBATHCA HA OTPEOUTEAEH, ITPUBACKAA
1 JACPKHBasg UX OOAEE BBICOKOM, YEM Yy KOHKY-
PEHTOB, IOTPEOUTEABCKON IeHHOCThIO. Ho AAs
9TOr0 HEOOXOAUMO IIOHHMATH HYKABI H I10-
TPEOHOCTH IIOKYIIATEAEH, ITOITOMY MAaPKETHHI
TpeOyeT TINATEABHOIO aHAAM33 BCEX KATCTOPUIL
norpebureseit. Kommanun 1moHnmaror, 9ro He
CMOTYT YAOBAETBOPHTL BCEX ITOKyIATEAEH Ha
AAHHOM PBIHKE OAMHAKOBO XOPOIIIO, IIOCKOABKY
1X CAHMIIIKOM MHOTO H Y BCEX PasHbIC IOTPeOHO-
cri. OAHAKO KaKAad M3 KOMITAHMI MIMEET CBOU
IIPENMYITIECTBA B OOCAYKHMBAHHH CETMEHTOB
peraKa [7].

B crioptiBHBIX OpraHM3aImAX eCTh CBOM CIICIIU-
YECKHE BOSMOKHOCTH I OTPAHNYEHUA B COAAHII
OH3HEC-CTPATEINH — MHOTOE 3aBUCHT OT YPOBHA CO-

KopnopaTHBHAas CTpaTerus

BH3Hec-cTpaTerus

Pucynok 1 - Crpyktypa crparte-
Uit CNOPTUBHOM OpraHM3aummn

MapKeTHHIroBas cTpaTerus of

Figure 1 - The structure
strategies of a sports

organization
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PEBHOBAHUH, B KOTOPBIX VIACTBYET OpPraHH3aIlHA.
DTO MOIyT OBITH PEIrHOHAABHBIC, HAIIMOHAABHBIC
AN MEKAYHAPOAHBIE copesHOBarms. Ha kaxaom
M3 TAKUX PHIHKOB PA3AMYHBIE YCAOBHA YIACTHA U
BO3MOKHOCTH AAl PEAAUBAIINN OM3HEC-CTPATEITI.
3HaHMe BO3MOKHOCTEH KOMITAHUM M UCTOYHUKOB
KOHKYPEHTHBIX CHA ITO3BOAHT BBIABUTE T€ OOAACTH,
TA€ KOMITAHUS AOAKHA BCTYIIATH B KOHKYPEHTHYIO
60pn0y 1 rae m3derars ee [10].

Mcxoan n3 OH3HEC-CTPATEerni 1 ypOBHA COPEBHO-
BATEABHBIX BO3MOKHOCTEH, CIIOPTHBHAS OpPIaHI32-
s paspabaThBACT CBOKO MAPKETHHIOBYIO CTpaTe-
MO, B KOTOPOI OIIPEACAACT CBOHM IIEAU U 32AQYH
ITO ITPOAYKTAM, OIIPEACAACT CBOM PBIHKH COBITA I
AYAUTOPHIO TToTpebnreAci. MapkernHrosas crpa-
TErus — 9TO IIPOIIECC IIAAHUPOBAHISA, BHEAPEHILA
¥ KOHTPOAS HAA MAPKETHHIOBBIMI YCHAUAMH, Ha-
TIPABACHHBIMI HA AOCTIDKCHUC IIEACH OpraHH3a-
LUV U YAOBACTBOPEHHE IIOTPEOUTEABCKOTO CIIPOCA.
B pamkax cHOpTHBHOIO MapKETHHIA 9TOT IIOAXOA K
OITPEACAECHHIO MAPKETHHIOBOH CTPATEIFH MOKHO
TIPUHATH IIPH YCAOBHH, YTO YHHIKAABHbBIC XapaKTe-
PHCTHKH CIIOPTa OYAYT YYTCHBI B XOAE ITPOIIECCA
CTPATEIMYECKOIO IIAAHUPOBAHMA.  KasKABIl 9Ae-
MEHT MAPKETHHIOBOI CTPATEITN B CIIOPTE PEAAN3Y-
€TCsAl ITO-PA3HOMY B 3aBHCHMOCTH OT TOTO, HA KAKIE
IPYIIIBI YYACTHUKOB H 3PHTEACH OH HAITPABACH.
OCHOBHEBIE OTAHYUSA CTPATEIHYECKOIO CIIOPTHBHO-
IO MAPKETHHIA OOYCAOBACHB! YHIKAABHBIMI Xapak-
TEPUCTIKAMHE CIIOPTHBHOTIO IIPOAYKTA 1 OCODEHHO-
CTAIMH CHIOPTHBHOI'O PEIHKA B IICAOM [1].
OcHOBHOE HA3HAYEHHE MAPKETHHIOBOW CTpa-

TEIMH 3AKAIOYAETCA B TOM, ITOOBI 3(PPEKTHBHO

PACIPEACAATE B KOOPAMHHPOBATH PBHIHOYHEIC
PECYPCHI M BUABI ACATEABHOCTH AAS BBHIITOAHEHFA
324249 (DUPMBI HA OIIPEACACHHOM TOBAPHOM PBIH-
ke. CAEAOBATEABHO, KAFOYEBOH BOITPOC MapKe-
THHTOBOH CTPATEIMH, KACAFOIIMIICA MaCIITada, —
3TO TOYHOE YKA3AHHE IIEAECBOIO PHIHKA (PBIHKOB)
AASl KOHKPETHOTO TOBAPA HAH TOBAPHOH AMHUHI
[12]. AAf CITOPTHBHBIX OPraHH3AIMIA €CTh KaK
OI'paHI/IqCHI/IH, TaK 1 yI{I/IKaAI)HI)IC BO3MOKHOCTH,
XapaKTepPHBIE AAA CIIOPTHBHOTO IIPOAYKTA, KOTO-
PBIH MOKET BBIXOAUTD 34 IPAHUIIEI CIIOPTUBHOIO
PBIHKA 1T MIMETh OOABITION MTOTEHI[HAA POCTA ITPH
YBEAMYCHNIN MACIIITA0A, YIaCTBYA B MCKAYHAPOA-
HBIX COPEBHOBAHUAX.

ITpuBeacHHan Ha pHCYHKE 2 IPOAYKIOBasA CTpaTe-
U CIIOPTUBHOIN OPTAHM3AIIN ITOKA3BIBACT OCHOB-
HEIE HAITPABACHISA ACATEABHOCTH AASl IIPABHABHOIT
1 cOAAAHCHPOBAHHON ITPOIPAMMBI  MAPKCTHHI-
MHKCTA (TAQBHBIM 00pasoM «4 Py: mpoaykr, rema,
IIPOABIKEHIE M MECTO IPOAQKH), HAIIPABACHHOIT
HAa YAOBACTBOPECHHE ITOTPEOHOCTEH M KCAAHHI
ITOTEHITHAABHBIX IIOKYIIATEACH HA CBOUX IIEAEBBIX
PBIHKAX.

Mcxoas m3 CBOMX BO3MOMKHOCTEH U ITIOTPEOHOCTE
AYAHUTOPHH, CITOPTUBHASA OPraHU3AIHs OIPEACAS-
ercsi CO CBOMMH MApPKETHHIOBBIMU ITPOAYKTAMIL.
ITocae 3TOrO OIPEAEAAIOTCS IIEHOBBIE, KOMMYHIKA-
IIMOHHBIC M COBITOBBIC CTPATEIHH ITO KAKAOMY M3
IIPOAYKTOB CIIOPTUBHOIM OPIaHH3AIIIH.
MapxeTHHIOBEIE IPOAYKTBI
ITpoanaAu3HpOBAHHEIE HCTOYHIKH IIOKA3AAL, YTO
OCHOBHBIE AOXOABI B MHAYCTPHH CIIOPTA IIPHUHO-
CAT IIPOAAKH MEAHAIIPAB, ITPOAAKH CIIOHCOPCKHX

MElp KETHHIoBaA CTpaTETHA

IIpoayKTOBasA cTpaTerna

z
=]
= = g e
="
: - = : :
3 - = : g
= E w E[ % PucyHok 2 - lpoayktoBble
E = E @ =" CTpaTerMm CNopTMBHOM opra-
& T = B~ HU3aUUU
= Figure 2 - Product strategies
of a sports organization
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W TTAPTHEPCKHIX IIPEAAOKEHIIT; PeaAnsarms Ouae-
TOB, ADOHEMEHTOB M IIPOIPAMM TOCTEIIPHIMCTBA;
IIPOAAKA MEPYAHAABMHIA 1, B OTACABHBIX BHAAX
criopra, Tpascdeps! urpokos. [1pasa Ha a1H AOXO-
ABI IIPHHAAAEKAT CITOPTHBHBIM OPIaHNI3AIAM.
AOXOABI OT peaAnsanuu GHAETOB — 9TO AOXO-
ABI, TTOAY9ACMBIC CIIOPTHBHBIME OpPraHU3AIIHAMI
OT IPOAKH OHACTOB, ADOHEMEHTOB M IIPOIPAMM
TOCTEIPUUMCTBA HA CIIOPTHBHBIC MEPOIIPUATHA.
AOXOABI OT MEPUAHAAM3IUHIA — ITPOAAKA AH-
LICH3NOHHBIX TOBAPOB C AOTOTHITAMH KAYOa HAN
AHMIT, C M300PWKEHUAMH WUIPOKOB, A TAKIKE AO-
XOABI OT APYIHX BHAOB HHTEAACKTYAABHON COO-
CTBEHHOCTH, 32 MCKAFOUEHHEM AOXOAOB, CBA3aH-
HBIX C KeATepHHIOM. AOXOABI OT CIIOHCOPOB
— BOBHATPAKACHUA 32 TO, YTOOBI OPEHA ACCOLIHM-
POBAACA C KAYOOM, AHIOH, CTAAOHOM AU CIIOP-
THBHBIM COPEBHOBAHHEM, B TOM UHCAE 32 IIpaBa
HA HCHMHHI W 32 IIPABO OBITH SKCKAIO3HMBHBIM
CIIOHCOPOM B TOBAPHOI KaTerOpHH. AOXOABI OT
TIPOAQYKH MEAUAIIPAB — AOXOABI OT IIPOAAKI
ITPaB HA TPAHCAALIN CIIOPTHBHBIX COPEBHOBAHII
110 ODITICAOCTYIIHEIM M KaOCABHBIM TEACBH3HOH-
HBIM CETAM, PAAHOCTAHIIUAM, YEepe3 HHTEPHET-
ITAAT(POPMBI I MOOHABHBIE YCTPONHCTBA. AOXOABI
OT TPAHC(EPOB — ITO AOXOABL, ITOAVIACMBIC
CIIOPTHBHBIMH KAYOaMH 1AM (PEACPAIIAMHI 32
IIEPEXOA CIIOPTCMEHOB H3 OAHOIO KAYOa B ApY-
TOI. A\AHHBIIT BUA AOXOAOB AYHIIIE BCETO PA3BUT B
dyrooae. Tax, PyTrOOABHBIE IITKOABL, AKAAECMHIH 11
KAYOBI TIOAY9arOT (DIMHAHCOBBIE KOMITCHCAITHH 32
IIOATOTOBKY (PyTOOAMCTOB Ha PasHbIX YPOBHAX. B
MHEpE y/KE UMEETCA MHOIO IIPHMEPOB, KOrAa pyT-
GOABHBIE KAYOBI OEPYT 32 OCHOBY CBOECH ACATEAD-
HOCTH TIOATOTOBKY HTPOKOB Ha ITPOAQKY.
IIpeAcraBAsiercss HELEACCOOOPA3HBIM PASACACHHE
PBIHKOB B MHAYCTPHH CIIOPTA, TAK KAK OAHH U TE
K€ CIOPTHBHBIC OPraHH3AINH PEAAMSYIOT MHO-
KECTBO MAPKETHHIOBBIX ITPOAYKTOB AASl Pa3HBIX
cermeHToB — B2C (AAst Goaeabinuka) u B2B (aas
6usneca). Hanprmep, criopruBmas  deaeparus
OPraHM3YET CIOPTHBHBIC COPEBHOBAHMA, ITPOAA-
er ouaerer (B2C), rmpuBAckaeT CIIOHCOPOB 1 pea-
Amsyer meamarpasa (B2B). TlIpodeccnonanpabie
CITOPTUBHBIE KAYOBI TAKAKE PEAAM3YIOT OMACTEI Ha
AOMAIITHIE MATHI, IIPOAAFOT KAYOHYEO ATPHOYTHKY
1 cyBeHHpHYIO IpoAykimro (B2C), mpu stom ax-
THBHO COTPYAHIYAS CO CIIOHCOPAMU, OCYIIIECTBASA
TpaHCEPHYIO ACAITEABHOCTD I TIOAYYAA YaCTh AO-

XOAA OT IPOAQKI TIpaB Ha TeAeTpaHcasnuu (B2B).
CAeAOBATEABHO, KOMMEPYECKAA U MAPKCTHHIOBAsA
ACATEABHOCTD  CITOPTHBHBIX OPIaHM3AIMid  OCy-
IIECTBASCTCA B PAMKAX OAHOIO PBIHKA, KOTOPBII
MOKHO Pa3ACAUTD HA ABA CEIMcHTA [4].

DraIbl CO3AAHUA MAPKETHHIOBOI CTpAaTeruy
A ITOBBIITIEHIS AOXOAOB M TIOMCKA HOBBIX HICTOY-
HUKOB (PUHAHCHUPOBAHUSA CIIOPTUBHOM OPIaHH3a-
IIHH HEOOXOAHMO CO3AATH MAPKETHHIOBYEO CTpaTe-
THIO, KOTOPAs COCTOHT 13 CACAYVIOIIHX 9TAITOB:

® OLICHKA COOCTBCHHBIX CHABHBIX H CAAOBIX CTOPOH
CITOPTUBHOH OPraHMU3arni (Ha HIIX MOKHO ITOBAU-
ATb CAMOCTOATEABHO), 4 TAaKKEe BO3MOKHOCTEH H
yIpo3 (OHM OTHOCATCH K BHEIITHEI CPEAC M TIPAKTHU-
YECKH HE TIOAAAFOTCH COOCTBEHHOMY BO3ACHCTBUIO)
mpoBoAuTcs ¢ momorpio SWOT-amaausa;

® OIEHKA KOHKYPEHTHOM IO3UIIHM CITOPTUBHOM
OPraHU3AIME HA PHIHKE (AAf HATASAHOTO IIPEA-
CTABACHHSA ITOAOKEHUA OTHOCHTEABHO KOHKYPEH-
TOB MOKHO HCITOAB30Bath Matpury BCG (Boston
Consulting Group), KOTOpas IOKA3BIBACT ITOAOMKE-
HIIC BAITICH OPraHU3AIINH HA PHIHKE HA OCHOBE ABYX
ITOKA3aTEACH: AOASA PBIHKA HF TEMII POCTA PHIHKA);

® OIIEHKM BHEIITHEN CPEABI CITOPTHBHON OPraHH3a-
npu (¢ momorupio PEST-amaAmsa — omeHKu moAn-
THYECKNX, SKOHOMUYCCKHX, COIMOKYABTYPHBIX
TEXHOAOTHHYECKHIX (DAKTOPOB);

® AHAAW3 COCTOSHHIA MAPKETHHIOBBIX IIPOAYKIOB
CITOPTUBHOM OPraHMU3aINH (AYAUT BCEX MMEFOITIHX-
A TIPOAYKTOB U PACCMOTPEHHUE BO3MOKHOCTEH 110
CO3AAHHIO HOBBIX IIPOAYKTOB);

® KOMITAGKC MAPKETHHIA — IIPOAYKT, IICHA, IIPO-
ABILKCHIIC I TIPOAQAKA (AYAUT BCEX ITAPAMETPOB AAS
ITPOABIKCHHA 11 PEAAN3AIIII BCEX MAPKCTHHIOBBIX
ITPOAYKTOB).

BeImoAneHue 5THX 9TAITOB ITO3BOAHT IIOAYIUTH
HEOOXOAMMYIO MH(DOPMAITHIO AAfl BBICTPABAHIA
KAYECTBEHHON MApPKETHHIOBOI CTPATEIHH  CIOp-
TUBHOI OPIaHH3AIINN U IIOMOMKET ITOMCKY HOBBIX
HICTOYHUKOB (PUHAHCHPOBAHUSA H YBEATICHIIO AO-

XOAOB.

3AKAFOUEHHE

AAA cO3AAHIA HOBBIX MCTOYHHKOB (DHHAHCH-
POBaHNA ¥ IIOBBIIICHUA AOXOAOB CIOPTHBHOMN
OPraHm3aIMH HEOOXOAUMO CO3AaHHE dPdek-
THBHOM MApPKETHHIOBOH CTPATEruH, KOTOpas
OYAET BKAIOUATH B CEOA Pa3pabOTKy M pearnsa-

IIMEO TIPOAYKTOBBIX CTPATEIHi (LIEHOBOIT CTpaTe-
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UM, KOMMYHHKAITHOHHOM CTPATernu, CObITOBOM
CTPATETHH) M CAMHUX IPOAYKTOB (CIIOHCOPCTBO,
6I/I/\CTHBIC HpOI’paMMBI, Mep‘IaHAafISHHF, MCAMA-

npasa u Tparcdepsl). McrmoApsopanme AaHHBIX
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